
      

 
 
 

 
 

 

 
From May 1995 to September 1997, Mr. del Campo was a senior consultant for Startel S.A. responsible 
for strategic business planning, business plan development and control.  He also oversaw compensation 
plans and customer satisfaction programs. 

As a sales manager for IBM from 1987 to 1995, Mr. del Campo was a member of its 5 Hundred Percent 
Club (HPC) and was given a Sales Manager Award in 1992 for having the best performance in sales 
management in Argentina. 

Mr. del Campo also served in a variety of other roles at IBM, including business unit manager, business, 
customer operations manager, market development and support manager, and marketing and sales 
manager. 
 
Mr. del Campo received a civil engineering degree from Universidad de Buenos Aires in 1989.  He was 
graduated from the management development program at Instituto de Altos Estudios Empresariales (IAE) 
in 1998 and the Advanced Executive Program at the Kellogg School of Management in 2005. 
 
Mr. del Campo was born in Argentina, is married and has three daughters. He has recently relocated to 
London. 

Gabriel del Campo 
Vice President, Data Center 
Services EMEA & Global 
Data Center Product 
Management 

As vice president of EMEA data center services and global data 
center product management, Gabriel del Campo, recently assumed 
this new executive position to oversee Global Crossing’s hosting 
strategic initiative.  He is responsible for the development of the 
business in Europe, as well as defining common standards, best 
practices and processes to support the transformation of what was 
a regional business into a global one. 
 
Global Crossing’s acquisition of Impsat in May 2007 seized the 
opportunity to introduce Impsat’s services to a wider, global 
customer base and to capitalize on the rising demand for data 
center services. 
 
Under Mr. del Campo’s leadership, the Latin American team built 
Impsat’s successful data center business from the ground up.  That 
included managing the operations in the Latin American region, as 
well as managing facilities in Florida, Brazil, Argentina, Chile, Peru, 
Ecuador, Colombia and Venezuela.  He also oversaw sales 
support, operations and strategic marketing. 
 
Prior to his position with Impsat, Mr. del Campo was a general 
manager at System Software Associates, Inc., where he was 
responsible for the company’s operations in Argentina, Chile, 


